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The Gift Of Kindness

THE GIFT OF KINDNESS
"You give but little when you give of your possessions.
It is when you give of yourself that you truly give."
Kahlil Gibran
Lebanese Poet and Novelist
A wise woman who was traveling in the mountains found a precious stone in a
stream. The next day she met another traveler who was hungry, and the wise
woman opened her bag to share her food. The hungry traveler saw the precious

woman opened her bag to share her food. The hungry traveler saw the precious
stone and asked the woman to give it to him. She did so without hesitation. The
traveler left, rejoicing in his good fortune. He knew the stone was worth enough to
give him security for a lifetime. But a few days later he came back to return the
stone to the wise woman.
"I've been thinking," he said, "I know how valuable the stone is, but I give it back
in the hope that you can give me something even more precious. Give me what
you have within you that enabled you to give me the stone."
'The Wise Woman's Stone'
Author Unknown
In the sales field much of what we do is uncharged for and therefore "free".
Sometimes it is said that there is no such thing as a free lunch. We feel sure that in the
sales field there is lots of free stuff we give away all the time. We give away advice,
friendship, encouragement, motivation, support and all of the other non charged for
thoughts and feelings for which, in our profession, we have no legal right to charge.
However, just because we don't charge for our advice, our inspiration, our support,
our encouragement, our knowledge, our experience, our expertise, we should
never believe that it has no value. These are the values that clients place on our
services and even though they don't pay for these in a formal way they do pay for it by
trusting us in delivering the formal products and services we represent to them.
So when you start this new month of opportunity, take a moment to think about all the kind
deeds you have done and will continue to do because in modern day selling, the
relationship is more important that the sale. "What makes you amazing is what you gave
away and not what you sold". As human beings we find ourselves caught up in the day to
day systems and processes of living often forgetting that the simple things around us are
mostly free.
This week, as you go about your life, remember to fill up on the wonderful "free"
things you've done for others, and that they've done for you. You will run smoothly
and for a long time with this type of fuel. Have a fantastic month.
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